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Welcome

Welcome to the Autumn
edition of our newsletter.
This month, we are
introducing you to our
Women in Wealth team.
Aiming to provide a female
perspective on financial
matters, the team is made
up of women in various roles
across the Mercer Private
Wealth business.

With women set to own 60% of the UK's
wealth by 2025,* the team wants to
enable and empower women to take
control of their financial affairs.

Financial Planner Claire Keen discusses
the importance of making a will, having
a power of attorney in place and
intergenerational wealth; her colleague,
Kimberley Mannings, also discusses

the importance of being engaged in
financial planning and how you or

the women in your life can be more
confident when making decisions about
their financial future.

I hope you enjoy this edition of the
newsletter and, as always, welcome any
feedback you may have.

*Financial Times - Neglected heirs:
widows who take over the family finances



https://cebr.com/reports/financial-times-neglected-heirs-widows-who-take-over-the-family-finances/
https://cebr.com/reports/financial-times-neglected-heirs-widows-who-take-over-the-family-finances/

Kimberley Mannings
Financial Planner for
Mercer Private Wealth

Kimberley Mannings is a
Financial Planner and has
over 18 years of experience
in financial services. During
that time, Kimberley has
achieved Chartered Status
and is a Fellow of the
Personal Finance Society.

Financial planning meetings

At Mercer Private Wealth,
43% of our clients are female.
This statistic alone suggests
an equality across the
genders, relatively speaking.
However, from my experience
as an adviser, the reality

can be somewhat different.
Although many of our clients
are female, not all are actively
engaged in making financial
decisions, particularly if

they are in a couple. The
importance of both people
being involved in financial
planning meetings cannot be
underestimated. The main
areas that I help my clients to
be aware of are as follows:

1. Shared goals and alignment

Financial planning meetings provide
an opportunity for couples to discuss
and align financial goals. Involving
partners ensures that everyone has

a clear understanding of their shared
objectives and can work together
towards achieving them. This promotes
unity and cooperation in financial
decision-making.

2. Improved communication
and transparency

Financial planning meetings encourage
open and honest communication
between couples. They provides a
dedicated space to discuss financial
matters, share concerns and express
individual preferences. This fosters
trust in the relationship, potentially
leading to better financial decision-
making and reduced conflicts.

When I discuss my clients' financial
objectives and goals, I often notice
that these can be different depending
on whether they are viewed from a
male or female perspective. I enjoy
working with my clients to help them
agree collaboratively and set common
goals and objectives they are both
comfortable with.

3. Education and empowerment

Education empowers a couple to make
informed decisions, build financial
literacy and participate actively

in financial management. It also
promotes financial independence and
confidence for both people, which

will ultimately help when one them is
forced to make financial decisions.

4. Equal financial responsibility

I encourage shared decision-making
and accountability for financial
outcomes; this helps to avoid situations
where one partner bears the burden of
financial management while the other
remains uninformed or disengaged.

5. Addressing gender-specific challenges

Women often face unique financial
challenges, such as the gender pay
gap and career interruption, due to
caregiving responsibilities. By including
women in financial planning meetings,
these challenges can be acknowledged
and addressed through tailored
strategies and solutions.



An additional key consideration is the fact that women
tend to live longer than men. If they have not been
involved in the financial-planning process throughout
their lifetime, starting to take these decisions alone
can be daunting.

Recently, the husband of one of my existing clients
passed away. It was naturally a very sad time for his wife
and family. However, I received a message from his wife
to say: “I'm so glad he made sure that I was involved with
your conversations so that I would feel comfortable and
confident with you when I needed to get in touch.”

To summarise, I feel it is important for everyone to

take an interest in their financial situation. If both
partners attend their financial reviews, each will have an
understanding of their financial position. This will help
them collaborate effectively with their adviser to ensure
they are working towards a common goal.

Our Women in Wealth team hosted a webinar on

23 November titled “Financial wellbeing from

a female perspective”. You can watch the recording
here and please do share with family and friends.



https://mmc.zoom.us/rec/share/TK4VOxluAmmXKPBj00MbgCtFry3OWVQ5oR1peJr2yJp_Yj9euSEbkWITt_IEroXj.QrRSeT7jO4m4uwAP?startTime=1700744425000 
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Financial Planner for
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Claire Keen is a Financial
Planner for Mercer Private
Wealth and has more than
18 years of experience in
financial services.

The importance of wills and lasting

power of attorney

As a Financial Planner, one
question that forms part of
my regular review meetings
with clients is whether they
have in place a will and
lasting power of attorney
(LPA). Unfortunately, the
most common answer is

"it's on our list of things to
do". So why do I keep asking
about these documents in
our meetings? In this article I
hope to show why they are so
important and clear up some
common misconceptions
about them. First, let’s cover
the basics.

What are they?

Wills and LPAs are important legal
documents that can help ensure that
your wishes are carried out in the event
that you become incapacitated or pass
away.

A will outlines how you want your assets
to be distributed after your death. It can
also name an executor (or executors)
who will be responsible for carrying out
your wishes. Without a will, your assets
will be distributed according to the laws
of intestacy, which may not align with
your wishes.

A power of attorney allows you to
appoint someone to make decisions on
your behalf on key issues such as your
finances, healthcare and other important
matters if you become unable to do so.
Without a power of attorney, your loved
ones may need to go through a lengthy
and expensive court process to obtain
the authority to act on your behalf.

Having a will and power of attorney in
place can provide peace of mind and
help ensure that your wishes are carried
out in the event of your passing or you
becoming incapacitated.




Common misconceptions

There are several common
misconceptions about wills.
One of the most common

is that your spouse will
automatically inherit
everything on your death.
In fact, if you die without
making a will, intestacy rules
will determine who inherits
your estate. At the time

of writing, those rules in

England and Wales state that:

If the deceased was married or in a
civil partnership and had no children,
their spouse or civil partner will inherit
the entire estate.

If the deceased was married orin a
civil partnership and did have children,
their spouse or civil partner will inherit
the first £322,000 of the estate, plus
half of the remaining estate. The other
half of the remaining estate will be
divided equally among the children.

If the deceased was not married or in
a civil partnership but had children,
the children will inherit the entire
estate equally.

If the deceased was not married

or in a civil partnership and had no
children, the estate will be distributed
to their surviving relatives in a specific
order, starting with their parents,
then siblings, then nieces and
nephews, and so on.

These rules apply only to assets that are
owned solely by the deceased. Any jointly
owned assets will pass to the joint owner
outside of the rules of intestacy.

One of the most important things to
note regarding the rules of intestacy is
that they do not take into account any
specific wishes that the deceased may
have had. To prevent this and respect
the wishes of the deceased, you must
have a will in place.




Common misconceptions

Other incorrect assumptions include:

I don’t need a will because
I don’'t have many assets.

Even if that is the case, a will can still

be important to ensure that your
wishes are carried out after your death.
In addition, a will covers more than
financial assets: if you have children
under the age of 18, it allows you

to appoint a guardian who will be
responsible for their care in the event
of your death. This can give you peace
of mind and ensure that your children
are cared for by someone you trust.
Without a will, the court will decide who
is responsible for looking after them.

I can write my own will.

While it is possible to do that, it is
generally not recommended. A poorly
drafted and executed will can be
challenged in court, which could lead

to lengthy and expensive legal battles.

Once my will is written,
it's final.

It is important to review and update
your will periodically, especially if
there have been significant changes
in your life, such as a marriage,
divorce, the birth of a child, or
acquisition of new assets.



Common misconceptions

When it comes to LPAs, I often hear the comment that they are for the elderly. However, just as nobody knows when they are going to

die, nobody knows when they may lose the ability to make decisions themselves. Accidents and illnesses can happen at any time — we all

remember the effect that COVID had on people of all ages. Don't leave making an LPA until the moment it is needed, as that is too late.

Other common misconceptions include:

I don't need an LPA as 1
already have an Enduring
Power of Attorney (EPA).

In 2007, EPAs were replaced by
LPAs, and whilst EPAs signed before
that date remain valid, LPAs carry
many more benefits. One of the
main differences is that an EPA
does not allow your solicitor to
make decisions about your health
and welfare and covers only your
property and financial decisions.

An EPA does not allow for the
appointment of alternative legal
representation, so if your first choice
is unable to act or pre-deceases you,
the EPA will be of no use. At this
point an LPA could be set up, but

only if you have the capacity to do so.

My attorney can do
whatever they want.

Your attorney has a legal duty to
act in your best interests and follow
your wishes as outlined in the EPA/
LPA. If they fail to do so, they can
be held accountable and may face
legal consequences.

Once I've appointed a
attorney, I can't change
my mind.

You can revoke an EPA/LPA at any
time as long as you have the capacity
to do so. It's important to review
your EPA/LPA periodically and make
changes if necessary to ensure that it
still reflects your wishes.

My next of kin can
make decisions about
my health.

A medical next of kin is not defined
in UK law. This means your next of
kin cannot give consent to providing
or withholding care. Choosing a next
of kin is not the same as naming
someone to act on your behalf in an
LPA, who can make health and care
decisions for you if you lose capacity.
Without a health and welfare LPA,
medical professionals are bound

by law to make decisions based on
what they believe are in your best
interests, which might not align with
your wishes or those of your family.




Why it matters?

As a financial planner, I care about all
aspects of my clients' financial planning
and it is important to check that they
have wills and LPAs for several reasons.

+ Estate planning. Wills and LPAs are
important components of estate
planning. By ensuring that my clients
have these documents in place, I can
help them arrange the distribution of
their assets and the management of
their affairs in the event of incapacity
or death.

+ Protecting my clients' interests.
Without a will and LPA, my clients'
affairs may be managed by someone
they do not trust or who does not
have their best interests at heart. By
ensuring that my clients have these
documents in place, I can help protect
their interests and ensure that their
wishes are respected.

+ Avoiding family disputes. Wills and
LPAs can help avoid disputes among
family members by clearly outlining
clients’ wishes and intentions. This
can help prevent family members
from fighting over a client's assets
or making decisions they would not
agree with.

+ Tax planning. A will and LPA can also
be used for tax-planning purposes,
such as minimizing estate taxes and
ensuring that a client's assets are
distributed in a tax-efficient manner.

* Compliance. As a Financial Planner, I
have a duty to ensure that my clients
affairs are managed in a compliant
manner. By ensuring that my clients
have a will and LPA in place, I can
help ensure that their affairs are
managed in line with legal and
regulatory requirements.

’

I hope that this has helped to
demonstrate the importance of getting
these documents organised sooner
rather than later, both to protect you
and also to make things easier for your
loved ones.

P

Contact

the above article, please reach out to your financial planner or contact

privatewealth@mercer.com

If you, or someone you know, would like any further information regarding



Important notices

References to Mercer shall be construed to include Mercer LLC
and/or its associated companies.

This contains confidential and proprietary information of
Mercer and is intended for the exclusive use of the parties
to whom it was provided by Mercer. Its content may not
be modified, sold or otherwise provided, in whole or in
part, to any other person or entity without Mercer’s prior
written permission.

This does not constitute an offer to purchase or sell
any securities.

The findings, ratings and/or opinions expressed herein are

the intellectual property of Mercer and are subject to change
without notice. They are not intended to convey any guarantees
as to the future performance of the investment products, asset
classes or capital markets discussed.

Past performance does not guarantee future results. Mercer's
ratings do not constitute individualized investment advice.
The value of investments can go down as well as up, and you
may not get back the amount you have invested. Investments
denominated in a foreign currency will fluctuate with the value
of the currency. Certain investments, such as securities issued
by small capitalization, foreign and emerging market issuers,
real property, and illiquid, leveraged or high-yield funds, carry
additional risks that should be considered before choosing an
investment manager or making an investment decision.

This does not contain investment advice relating to

your particular circumstances. No investment decision
should be made based on this information without first
obtaining appropriate professional advice and considering
your circumstances.

A business of Marsh McLennan

Mercer provides recommendations based on the particular
client’s circumstances, investment objectives and needs.
As such, investment results will vary and actual results may
differ materially.

For Mercer’s conflict of interest disclosures, contact your
Mercer representative or see http://www.mercer.com/
conflictsofinterest.

Information contained herein has been obtained from a range
of third-party sources. Although the information is believed to
be reliable, Mercer has not sought to verify it independently.

As such, Mercer makes no representations or warranties as

to the accuracy of the information presented and takes no
responsibility or liability (including for indirect, consequential or
incidental damages) for any error, omission or inaccuracy in the
data supplied by any third party.

Mercer does not provide tax or legal advice. You should contact
your tax advisor, accountant and/or attorney before making any
decisions with tax or legal implications.

Not all services mentioned are available in all jurisdictions.
Please contact your Mercer representative for
more information.

Investment management and advisory services for US clients
are provided by Mercer Investments LLC (Mercer Investments).
Mercer Investments LLC is registered to do business as “Mercer
Investment Advisers LLC" in the following states: Arizona,
California, Florida, Illinois, Kentucky, New Jersey, North Carolina,
Oklahoma, Pennsylvania, Texas and West Virginia; as “Mercer
Investments LLC (Delaware)” in Georgia; as “Mercer Investments
LLC of Delaware” in Louisiana; and “Mercer Investments LLC,

a limited liability company of Delaware” in Oregon. Mercer

Investments is a federally registered investment adviser under
the Investment Advisers Act of 1940, as amended. Registration
as an investment adviser does not imply a certain level of skill
or training.

The oral and written communications of an adviser provide
you with information about which you determine to hire

or retain an adviser. Mercer Investments' Form ADV Parts

2A and 2B can be obtained by written request directed to:
Compliance Department, Mercer Investments, 99 High Street,
Boston, MA 02110.

Certain regulated services in Europe are provided by Mercer
Global Investments Europe Limited and Mercer Limited. Mercer
Global Investments Europe Limited and Mercer Limited are
regulated by the Central Bank of Ireland under the European
Union (Markets in Financial Instruments) Regulation 2017,

as an investment firm. Registered officer: Charlotte House,
Charlemont Street, Dublin 2, Ireland. Registered in Ireland No.
416688. Mercer Limited is authorized and regulated by the
Financial Conduct Authority. Registered in England and Wales
No. 984275. Registered Office: 1 Tower Place West, Tower Place,
London EC3R 5BU.

Investment management services for Canadian investors
are provided by Mercer Global Investments Canada Limited.
Investment consulting services for Canadian investors are
provided by Mercer (Canada) Limited.

November 2023
© 2023 Mercer LLC. All rights reserved.
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